
Salespeople and Emails
Action Item

Use one of the tips below with a customer or prospect. 


Sales Academy

· 
Vector Firm Sales Academy
1600 South Summerlin Avenue | Orlando, FL 32806 | +1-321-439-3025
· Make your “ask” at the top of your email and include all the details below your “ask” in bullet format.

· Use Doodle or Calendly to schedule at least one appointment.

· Send at least one confirmation email, including an agenda and supporting material.

· Send at least one debrief email, including action items in bullet format.

· Respond to a hostile email using the appropriate strategy outlined in the session (summary table enclosed in this lesson).

· Call someone with bad news and then follow-up with email. 
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