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Action Item 072: How to be Great at Follow-Up

In the table below, visualize your follow-up action items before your event. In the first row, define your best realistic follow-up action outcome from the event. In the second row, define the least acceptable follow-up action outcome from the event. And in the rows below, define any other possible action outcomes that might fall in between.

	Event:
	

	Best Realistic Follow-Up Action:
	

	Least Acceptable Follow-Up Action:
	

	Other Realistic Follow-Up Actions:
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